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EFRAG Policy on Procurement 

(Approved by EFRAG Administrative Board on 17 March 2026) 

General 

1 In the purchases of goods and or the delivery of services care should be taken to receive 

best value for money (cost effectiveness). The contractor offering the best value for money1 

may not always be the one offering lowest price: best value reflects a balance between (i) 

the full cost to EFRAG of the purchase, (ii) the quality or performance of that product or 

service and (iii) and if relevant ESG considerations of the purchase. However, the price 

would normally be at least competitive. 

2 EFRAG is committed to leveraging its procurement power as a strategic tool to promote 

environmental sustainability, social progress, and high governance standards, in line with 

the EU Green Deal. In addition, EFRAG adheres to the principles of transparency, equal 

treatment, and non-discrimination towards all economic operators. 

3 The extent of evidence that is required to demonstrate best value for money is depends on 

value of the goods or services to be purchased. EFRAG therefore distinguishes three ranges 

of amounts2 to determine the procedures to be applied3 (all amounts excluding VAT4):  

• Lower than € 7.500 - Direct purchase  

• Between € 7.500 and € 30.000 – Direct negotiation with justification 

• Over € 30.000 but less than € 216.000 - Simplified Procedure with invitation for 

submission of offers 

• € 216.000 and higher – Open Public Consultation (call for tender on the EFRAG website) 

 

1 Required under the EC grant agreements 

2 The amounts refer to the total contract value for fixed-term contracts or contracts for specified goods or services, or 

estimated annual spend for open-ended or renewable contracts 

3 The procurement guidelines are a combination of Belgian Public Procurement Law (Belgian Act of 17 June 2016 for 

simplified national procedures) and EU Directives. 

4 EFRAG has no VAT status and should therefore be invoiced VAT included for all provision of services, including those 

received from abroad. Considering that EFRAG launches European call for tenders, excluding VAT permits EFRAG 

comparing proposals coming from different jurisdictions on the same basis. 
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Below € 7.500 (excluding VAT) 

4 Up to € 7.500 EFRAG purchases directly with where applicable order form as purchase 

justification followed by an invoice. EFRAG is guided by the best value for money principle. 

Between € 7.500 and € 30.000 euros (excluding VAT) - direct negotiation with justification 

5 The basic principles described under general should be followed. Between € 7.500 and 

€ 30.000, EFRAG applies simplified procedure/direct negotiation with justification. For the 

higher amounts in this range it is recommended to ensure best value for money that 

potential contractors are evaluated. This can take several forms depending on the 

circumstances, for example: 

• Comparison with competitors; 

• Enquiries about quality and satisfaction with other (peer) organisations; 

• Evaluation by EFRAG in form of examination in meetings; 

• Prior experience by EFRAG of working with the potential contractor, including 

evaluation of any trial period or similar sample; 

• Assessing the financial, economic, and technical capacity of the tenderer 

• Assessing the proposal with lowest environmental impact over the entire life cycle (e.g. 

commitment to minimize travel-related carbon emissions and purchase of local goods 

and services), fair labour standards (e.g. gender equality, support the social economy 

and ensure human, labour and community rights are respected) and professional 

integrity (e.g. assessment of previous fraud, corruption or non-payment of taxes 

contributions) 

• A combination of the above. 

6 If feasible, some form of evidence should be kept (emails, note, etc). 

7 Agreements can be continued or renewed when there is satisfactory experience from the 

previous year(s) without going through a new process. 

8 For academic research including literature reviews public announcements (in form of a 

news item linked to a call for proposals and publication on the EFRAG website) will normally 

be used regardless of the envisaged amount available for the study or project. 

Over € 30.000 but less than € 216.000 (excluding VAT) - Simplified Procedure with invitation 
for submission of offers 

9 When contracts are awarded with a value of more than € 30.000 euro but less than 

€ 216.000 (excluding VAT): 
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• At least three potential contractors should be invited to submit an offer in order to 

obtain comparable offers, unless this is impracticable in specific circumstances (for 

example because three contractors with suitable credentials cannot be identified); 

• A public call for tender can be issued as well or instead of specific invitations to three 

of more potential contractors; 

• If fewer than three potential contractors are invited to submit an offer due to reasons 

of impracticability, the reasons for this decision should be documented; and 

• The offer that demonstrates the best value for money (in terms of cost effectiveness), 

including the ESG considerations mentioned above, should be selected and a note 

evaluating the offers received and reasons for selection (including the evidence) should 

be documented. 

10 For agreements with an amount higher than € 140.000, EFRAG increases its publicity on 

the procurement by publishing an invitation for submission on EFRAG's website if related 

to technical work (see also para 13). 

11 Agreements can be continued or renewed when there is satisfactory experience from the 

previous year(s) without going through a new process. These renewals are only applied if 

the total value, including the renewal/extension, remains within the relevant thresholds. 

12 These provisions do not apply to contracts signed with companies/organisations seconding 

staff to EFRAG and which invoice the cost of the staff seconded, provided that they have 

signed a certificate attesting that the amounts invoiced represent the cost of the seconded 

staff without any profit. 

€ 216.000 (excluding VAT) and higher 

13 For contracts for the purchase of goods or delivery of services for over € 216.000 (excluding 

VAT), the official Belgian public procurement requirements would be respected including a 

formal tender process with selection criteria and publication on the EFRAG websites. Care 

should be taken that the requirements set out in the EC grant agreement are respected 

(including access to documents with the successful tenderer). 

14 In these cases, EFRAG sets as a minimum period of consultation of 35 days.  

15 If the original offer includes clearly defined options or extensions, additional work may be 

executed under the existing contract without a new tender, provided the scope and 

maximum value were respected. 
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16 EFRAG is committed to leveraging its procurement power as a strategic tool where 

applicable to promote environmental sustainability, social progress, and high governance 

standards, in line with the EU Green Deal. This commitment is formalised by integrating 

specific, measurable, and verifiable, ESG award criteria and technical specifications into all 

procurement processes where relevant to the subject matter of the contract. 

Avoiding conflicts of interest 

17 Conflicts of interest should be avoided for all levels of procurement. 

18 A conflict of interest could occur on contracts related to EFRAG’s technical work if a 

prospective supplier has a material commercial interest in the outcome of its work. An 

example would be awarding a contract for an economic study in connection with EFRAG’s 

endorsement advice on a new IFRS Standard to an organisation that provides IFRS 

implementation services to other clients. 

19 A conflict of interest could also occur when an EFRAG staff member involved in the 

procurement process has a financial or other interest in the prospective supplier. Examples 

of such conflicts of interest include (not an exhaustive list). 

• Having a financial interest (e.g. holding shares) in a prospective supplier 

• Having a financial or any other personal interest in the outcome of the evaluation of 

any tender evaluation process 

• Being recently employed by a prospective supplier or a member of its 

management/executive board 

• Receiving any kind of monetary payment or non-monetary gift or incentive (including 

hospitality) from any prospective supplier or its representatives 

• Having a close family member (which term includes married or unmarried partners) or 

personal friends who falls in any of the above categories 

• Having any other close relationship (current or historical) with any prospective 

supplier. 

20 It is the individual’s responsibility to ensure that any and all potential conflicts are disclosed 

to prior to them becoming involved in any procurement process. EFRAG has a staff conflict 

of interest policy that requires all staff members to complete on an annual basis the 

declaration of interest form. 
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21 EFRAG requires all tenderers for contracts related to financial or sustainability reporting 

activities to sign a Declaration of Honour confirming they are not in a situation of conflict 

of interest and comply with all the legal and tax requirements (i.e. professional integrity).  

 


